[] the development of the Single European Market (SEM) and its impact on Latin America's export potential;
[] the region's specific conditions of supply and market access in view of new sources of competition both within the EC and from non-EC countries or regional groups; and [] the implications of Latin America's changing supply conditions for future trade and investment flows between Europe and Latin America.
The discussions were based on a background paper prepared by Caroline Beetz and Willy Van R y c k e g h e m (Inter-American Development Bank) on "Trade and Investment Flows Between Europe and Latin America and the Caribbean". Their statistical analysis can be summarized by the following stylized facts:
Foreign direct investment (FDI) into Latin America and the Caribbean increased from a total of $13 billion for the period 1983-86 to $26 billion for the period 1987-90. Europe's participation in this total rose from $3.5 billion for the first period to $6.3 billion in the second. Four countries in the region -Argentina, Brazil, Chile and Mexicoaccounted for almost 90 per cent of the total inflows from Europe in 1990.
European FDI is concentrated in the following sectors: automotives, chemicals, minerals, petrochemicals, electronics, aircraft and food products. Investment growth * Hamburg Germany.
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Institute for Economic Research (HWWA), Hamburg, has been most pronounced in Chile and Mexico in recent years but Brazil continues to attract the highest level of inflows from Europe. Argentina has also been an important recipient of European FDI-particularly in 1991 according to preliminary estimates.
The total value of merchandise imports into Latin America and the Caribbean rose from $78 billion in 1987to $135 billion in 1991, with Europe representing 18 per cent of the latter total. Imports from Europe during this period grew at an average annual rate of 10 per cent, with an increase of 22 per cent i n 1991 alone. The majority of these imports from Europe are intermediate inputs and capital goods used by both domestic producers and transnational corporations.
The Latin American and Caribbean countries exported a total of $137 billion of merchandise in 1991 compared with $90 billion in 1987. Exports to Europe grew at an average annual rate of 11 per cent during this period. Exports from Argentina, Brazil, Chile and Mexico represent 70 per cent of the region's total exports to Europe. Despite significant growth in manufactured exports from the region, primary commodities remain a primary source of export earnings.
Some of the results and major policy issues which emerged from the seminar are described below.
New Opportunities or New Threats?
Miguel I zam (Economic Commission for Latin America and the Caribbean) opened the seminar with a paper on "The Effects of the Single European Market on Latin America's Trade". Based on his observation of a "structural weakening" of the trade relations between Latin America and the EC he pointed out the highly INTERECONOMICS, July/August 1993 differentiated potential effects of the Single European Market in the various countries that form Latin America. Izam's more general conclusion was that the repercussions of the SEM on Latin America's trade will, at least in the short and medium term, be negative. Among the worrisome threats of establishing homogeneous Community measures which would replace national restrictions were "grey-area measures" such as quotas, the acceptance of "basic import prices" and voluntary export constraints as well as new common provisions including standards for production, labelling and packaging, procedures for certification of quality and brand names, safety and consumer protection standards, and regulations concerning environmental protection and plant and animal health inspection. As a consequence, Latin America would have to respond to these challenges by diversifying its export structure, supported by more aggressive commercial policies, and by making the necessary investments to develop better competitiveness and better quality through the application of socially and environmentally sustainable models.
Ricardo
M. Dominguez (Massachusetts Institute of Technology) in his comment told a so far successful story of an up-market niche organized by Latin American meat exporters to the EC. This niche was built upon the institutional constraints imposed by EC protectionism and by the strongly regulated international market. Taking into account the directives of the Single European Market, the changes in the Common Agricultural Policy and the negotiations in the Uruguay Round, Dominguez demonstrated howthe transformation of new institutional constraints (upgrading of nonquantitative trade restrictions, relative freezing of import licences and reallocation of interlocutors and partners on the demand side) will threaten the existence of the niche. The only consolation for Latin American exporters would be that none of their competitors are fully capable of succeeding in the new labyrinth of regulations for meat products of the Single Market.
Armando
O r t e g a (Permanent Mexican Representation to GATT), the second discussant, stressed that the prompt conclusion of the Uruguay Round must become a high priority, as a sign of determination to manage the world economy cooperatively and as a declaration of intent to continue more than 40 years of successful multilateral trade policy. He argued that the development of new European technical specifications and standards as well as the mutual recognition of testing and certification were likely to positively effect market access for third world countries in many product areas. Ortegain particular welcomed the EC's recent initiative for upholding the values of a multilateral trading system and INTERECONOMICS, July/August 1993 taking action, individually or collectively, for the protection of the environment thereby resisting protectionist voices hidden behind many environmental claims.
Pierre Buig u es (Commission of the European Communities) presented a paper on "Recent Developments and Trends of European Integration", written jointly with J. Sheehy. He provided an overview of what has been achieved in removing physical, technical and fiscal barriers to trade as well as in eliminating controls affecting the free movement of people within the Community. Given the ambitiousness of the Internal Market programme progress was judged as having been substantial so far.
The forty industrial sectors where non-tariff barriers significantly impeded intra-Community trade represented 50% of the Community's value-added in industry and 40-55% of Community employment. These sectors included high-tech public procurement markets (such as computer, medical equipment and telecommunications industries), traditional public procurement sectors (e.g. pharmaceuticals industries), regulated markets (including shipbuilding and electrical engineering) and sectors with across-the-board moderate non-tariff barriers (basic consumer goods sectors). One of the structural consequences of completing the Single Market was effectively to facilitate trade in these sensitive sectors. A large majority of the 33 sectors experiencing large increases in their ratios of i ntra-EC exports to total exports was in this group.
The Community has been pursuing its own integration at the expense of greater integration with the world only to the extent that intra-EC barriers to trade have been progressively removed whilst barriers outside the EC to EC exports have remained relatively unchanged. On the other hand, Buigues argued that extra-EC countries have also benefited from the Internal Market programme as imports of those sectors traditionally most protected in the EC by non-tariff barriers have grown as fast from extra-EC countries as have intra-EC imports.
Martin Wo If (Financial Times) emphasized that due to the pervasive and complex nature of the EC it would be impossible to assess the impact of European integration in terms of the effects of changes in classic trade policy instruments on trade creation and trade diversion. Among the characteristics of the EC which help to explain how the Community behaves Wolf mentioned the following:
[] internal negotiations tend to include long delays, logrolling amongst interest groups, policy-making on the basis of the lowest common denominator and inflexibility towards the outside world;
